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TRAINING TIME
2-3 WEEKS

Record and complete personalised videos.

o

Load new batch of leads and
launch tasks for the day.

Prepare and send daily reporting, Check inbox

for any/all responses from the previous day.

/ Launch all personalised emails and videos.
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TIMETO HIT 100% QUOTA
6-8 WEEKS

‘ 18 MONTHS ‘

®)

Lunch.

Complete all follow ups, generic touches &
personalised research for prospects. Prepare new
batch of leads for the next day.

o

Update data mastersheet, conversion
reports and Hubspot pipeline,

3 TIPS ON HOW TO BECOME A SUCCESSFUL SDR



